
ShoreCharge searched

worldwide to test and select

the best EV hardware and

software. Now it is a turnkey

charge point operator.

Founded to meet rising

demand in the U.S. EV

infrastructure market, the

company is product-ready,

streamlined, and built to scale.

Business Overview:

Marketing Opportunity:

EV charging market projected

to exceed $24B by 2030

Level 2 chargers are essential

for non-highway, long-dwell

locations

Government incentives

provide 30% tax credits on

hardware/installation

Ideal for B2B expansion into

hospitality, real estate,

municipalities

Proven Product. Scalable Model. Ready for a Sales-Focused Owner.

EV Charging Simplified. 
Business Ready.

(740) level II chargers, on-hand

inventory

Established supply chain & branding

Streamlined operations & low

overhead

Active IP / product designs / business

assets

What’s Included:

FOR
SALE



Why It’s for Sale:

During the supply chain

volatility of COVID, the company

secured its future with a

significant upfront investment

in inventory. While this

protected product availability, it

constrained operating capital

and required the founders to

take on outside roles.

Today, ShoreCharge is a clean,

low-overhead company on the

shelf—ready for a new owner

focused on growth.

Marcus Ernst
marcus@shorecharge.com

Inquiries & Detailed Financials
Contact Founders:

Ideal Buyer:

Sales-driven entrepreneur, EV

supplier, energy/utility firm, or

investor with marketing reach

and a desire to scale a proven

product in a booming market.

Proven Product. Scalable Model. Ready for a Sales-Focused Owner.

EV Charging Simplified. 
Business Ready.

Nathan Dietrich
nathan@shorecharge.com


